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Overview of the Firm

Independent 

Advisory Focus

Skilled Negotiation 

and Representation
High Level Access 

and Experience

Strategic Vision and 

Professionalism

Founded in 2000, Sonenshine Partners is an investment banking boutique based in New York,

with global execution capabilities.

We are owned and managed by our partners, who are former principals of major Wall Street firms.

Our bankers pride themselves on their ability to think strategically and tactically and add value to

clients with high quality execution skills in an independent environment free of conflicts of interest.

Our bankers have completed numerous assignments on behalf of senior executives, management

teams, boards of directors, creditors, and independent committees for large cap and middle

market companies.

Our 30 professionals operate with the highest levels of professional ethics and integrity and

exemplify the investment banking core competencies of:

V Excellence in strategy and negotiation

V Senior access to companies, Boards and investors

V Creativity and insight

V Commitment and attention to client objectives
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Strategic Corporate and Financial Advisory

Our partners and senior bankers have extensive experience advising management teams,

boards of directors, and special committees on a broad range of corporate transactions. We

bring insight and experience to all of our dealings and our outsized results are the product of a

disciplined and rigorous approach to corporate strategy and finance.

ÁIndustry knowledge across multiple sectors
ïAddressable market
ïMarket drivers
ïRegulatory

ÁCorporate strategy
ïKnowledge of products / services
ïFinancials
ïSize, scale, growth
ïPrivate vs. public
ïCustomers
ïPartners
ïMarket share / position
ïCompetitive advantage

ÁConsideration of relevant factors to process
ïUnique needs (sellers vs. buyers)
ïManagement 
ïShareholders

ÁSell-side
ïSales & divestitures
ïTakeover defense
ïEquity and debt financing
ïSpin-offs / split-offs

ÁBuy-side
ïStrategic acquisitions

ÁOther advisory
ïStrategic partnerships / Joint ventures
ïLicensing agreements
ïSpecial committee assignments
ïFairness opinions

ÁSenior-level access to strategic and 
financial players
ïBoard and management
ïIndustry knowledge
ïExtensive network

ÁClient advocacy
ïBig-picture understanding
ïAppreciation of client objectives
ïWillingness to ñnot take no for an 
answerò

ÁNegotiating skills
ïExperienced
ïThoughtful advocates
ïUnrelenting

ÁPersonal commitment through completion

ÁFocus on ongoing relationships with client

Joint Ventures and 

Strategic Alliances

Mergers & Acquisitions

Advisory

Equity and Debt 

Financing

Idea Generation Process Transaction Development Transaction Execution
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Financial Restructuring

We bring an integrated approach to restructuring and recapitalization assignments for

companies, creditors and creditor committees. As an un-conflicted advisory boutique, we

maximize value by thoroughly exploring strategic alternatives and serving as unrelenting

advocates for our clients. We minimize delay through our knowledge of the restructuring

process and our experience as seasoned negotiators. Our clients have achieved outsized

results and are available as references for interested parties.

Equity 

Recapitalizations

Creditor

Committee Advisory

Distressed

M&A

Pre-Packaged

Bankruptcy DIP Financing

Strategy Finance

Execution

Maximize 

ValueÁIndustry knowledge

ÁAccess to key counterparties

ÁFull exploration of alternatives

ÁAccess to capital sources

ÁStructuring skills

ÁKnowledge of market

ÁKnowledge of restructuring process 
and bankruptcy

ÁAdvocacy and negotiating skills

ÁExperience
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Corporate Capital Placement Capabilities

Capital is central to our work. But unlike many other investment banks, we have a zero

tolerance policy regarding conflicts of interest. We will never allow ourselves to be on both

sides of a transaction.

We have a strong track record raising capital for clients at every stage of the corporate life

cycle and have extensive experience across industries.

Our success lies largely in our ability to understand, position, and market a company to a broad

network of capital providers including parties in all of the following categories.

Deep and Extensive 

Contacts
Credibility

Track Record of 

Success
Targeted Approach

ÁHigh net worth 

individuals (onshore 

and offshore)

ÁIndustry leaders

ÁFamily offices

ÁBroker networks

ÁCorporate banks

ÁHedge funds

ÁSpecial situations 

funds

ÁBusiness development 

corporations

ÁProprietary desks

ÁWorldwide access

ÁFinancial and corporate

ÁAll stages

ÁKnowledge of sector 

focus

ÁLong-term relationships 

from years of coverage

ÁGlobal access

ÁBulge bracket, middle 

market and lower 

middle market firms 

ÁKnowledge of sector 

biases

ÁLong-term relationships 

from years of coverage

ÁPension funds (private 
and public)

ÁCorporations

ÁInsurance companies

ÁFund of funds

ÁEndowments

ÁSovereign wealth 
funds

Private Equity / LBO Large InstitutionsDebt / MezzanineHigh Net Worth Venture Capital Funds

Ability to Advocate



Page 7

Section

2. Our People



Page 8

Senior Bankers

Marshall Sonenshine

Chairman and Managing Partner

After beginning his career in law, Marshall Sonenshine became a banker with Salomon Brothers in 1986. In 1989, he joined Wolfensohn &

Company, the M&A boutique headed by former Salomon Brothersôhead of banking Jim Wolfensohn and US Federal Reserve Chairman

Paul Volcker, and became Partner in 1992. He served as part of the leadership team that merged Wolfensohn first into Bankers Trust, where

he headed both the Media and Aerospace / Transportation M&A practices, and later into Deutsche Bank, where he was asked to serve as

Co-Head of M&A.

Mr. Sonenshine is an Adjunct Professor of Finance and Economics at Columbia Business School and is a frequent speaker and expert on

financial markets and corporate transactions. He has advised on numerous leading transactions worldwide, such as Disney / ABC, Sony /

Columbia Pictures, AIG / International Lease Finance, GE / GPA Group plc, Chancellor / Capstar (Later Clear Channel), and the

Restructuring of the Philadelphia Inquirer and News.

Mr. Sonenshine is Chairman of the Harvard Law School Fund, Trustee and Chairman of Development for Jazz at Lincoln Center and for the

International Center of Photography, a member of the Council on Foreign Relations, and a member of the New York Tri State Committee of

the Democratic National Committee. He and his wife, Dr. Therese Rosenblatt Sonenshine, live in New York and have three sons.
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Carlo Bronzini Vender

Senior Partner

Carlo Bronzini Vender is a Partner at Sonenshine Partners. Prior to joining Sonenshine Partners, Mr. Bronzini Vender was a Partner in

Brera Capital Partners LLC, a New York based private equity firm, where he headed the firm's efforts in the areas of chemicals and lodging,

as well as international investments. Mr. Bronzini Venderôsexperience includes structuring complex private equity investments such as the

acquisition of Italtel from Telecom Italia, in which Brera invested alongside Cisco Systems, Clayton Dubilier & Rice and Advent International.

Prior to joining Brera Capital Partners LLC, Mr. Bronzini Vender was a Managing Director at BT Wolfensohn and its successor firm Deutsche

Banc Alex. Brown. Mr. Bronzini Vender is a cross-border specialist with Europe and has advised a number of Fortune 500 clients in

connection with high profile M&A transactions, including Du Pont, Host Marriott, The New York Times Company, Baxter International,

Daimler Benz and Grupo Pulsar. Representative transactions include the $1.0 billion sale of Host Marriott Services to Italy's Autogrill, the

$2.25 billion acquisition of ICI's global synthetic materials operations by Du Pont, the $1.6 billion acquisition by Du Pont of a 20% stake in

Pioneer Hi-Bred, the restructuring of Marriott Corporation into Host Marriott Corporation and Marriott International, the $1.1 billion acquisition

of Affiliated Publications (The Boston Globe) by The New York Times Company and the $2.0 billion spin-off of Caremark from Baxter

International.

Mr. Bronzini Vender started his career as a consultant in the London office of Bain & Company, a leading international strategic consulting

firm. His experience included working on strategic advisory assignments for clients such as Dun & Bradstreet, Nielsen and DHL.

Mr. Bronzini Vender holds a degree in Business Administration from Bocconi University in Milan, Italy, and an MBA from Harvard Business

School. He is a member of the board of trustees of the Parrish Art Museum in Southampton, NY and of Baby Buggy, a not-for-profit

organization dedicated to providing New York Cityôsfamilies in need with essential equipment, clothing and products for their infants and

young children.

Senior Bankers
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Senior Bankers

Jennifer Doré Russo

Managing Director

Jennifer Doré Russo is a Managing Director at Sonenshine Partners and the head of the firmôsretail and consumer practice. For over 15

years, Ms. Russo has advised on mergers & acquisitions, restructurings, private capital raises and corporate strategy. Before joining the firm

in 2004, she was a Director at Counsel Corporation, an international asset management firm, where she was responsible for restructuring

and exiting Counsel Corporationôsunderperforming portfolio investments. Previously she had been a Principal at investment banking firm

Roth Capital Partners and a Vice President at Salomon Smith Barney (Citigroup) in London, where she was a founding member of the

Financial Entrepreneurs group.

Ms. Russo began her career at the Blackstone Group where she worked on both investment banking mandates and private equity

investments.

Ms. Russo has advised on M&A transactions and restructuring assignments throughout the U.S., Europe and Asia. Ms. Russo also has

extensive experience as a strategic advisor to retailers and consumer businesses and in capital raising for growth companies. Selected

retail and consumer transactions include the sale of Salu Inc. (parent of SkinStore.com) to drugstore.com; the sale of Beverages & More

(BevMo!), a leading retailer of wine and spirits in the United States on behalf of Madison Dearborn; the operational and financial restructuring

of Impower, an e-marketing company; European acquisitions for Scotts Miracle-Gro including Levington Horticulture and Rhône-Poulenc

Jardin; the going-private of Fitzwilton, a holding company with stakes in Irish consumer and retail businesses; and the sale of Fred Perry, the

iconic British leisurewear brand.

Ms. Russo holds a BS in Economics, summa cum laude, from the Wharton School of the University of Pennsylvania, where she was a

Benjamin Franklin Scholar. Ms. Russo is on the Board of the Arts & Business Council of New York and the Advisory Board of Pentacle, an

organization supporting the dance community. She is a frequent speaker on retailing and womenôstopics and is a judge for the annual

Wharton Business Plan Competition.
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Senior Bankers

Stephen Robb

Managing Director

Stephen Robb is a Managing Director at Sonenshine Partners and head of the firmôsrestaurant practice. Prior to joining Sonenshine

Partners, Mr. Robb was a Managing Director at Credit Suisse in the Retail & Consumer practice. He has 15+ years of experience leading

highly complex M&A and financing transactions, including many that were awarded ñDealof the Yearòstatus by leading industry

publications.

During his extensive career, Mr. Robb has worked with companies worldwide in industries including restaurants, retail and consumer

products, media, telecommunications, oil and gas, steel, consumer finance, paper and packaging, technology, pharmaceuticals, IT services,

manufacturing and real estate. Representative advisory assignments include the acquisitions of Sbarro and Michaels Stores, the sale of

DavidôsBridal by Macyôs,the merger of AT&T Broadband with Comcast, the restructuring of the Time Warner Entertainment partnership, and

the acquisition of Inland Steel by Ispat International (now ArcelorMittal). Mr. Robb has also led numerous financing assignments, including

the LBOs of Sbarro, Quiznos and Michaels Stores, the recapitalization of Macyôs,the bond exchange offer between AT&T, AT&T Broadband

and Comcast, the IPO of AustraliaôsTelstra Corporation, multiple bond issuances for the Government of Trinidad & Tobago, and Lukoilôsfirst

international securities offerings.

Mr. Robb received an AB in International Affairs from the Woodrow Wilson School at Princeton University, an MBA in Finance, with

Distinction, from the Wharton School, and an MA in International Studies from the Lauder Institute at the University of Pennsylvania.
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Senior Bankers

Cyrus Deboo

Managing Director

Cyrus Deboo is a Managing Director and founding member of Sonenshine Partners. He has advised companies globally on mergers,

acquisitions, financings, and strategic partnerships for over ten years. Mr. Debooôspractice focuses broadly on the industrials, retail and

consumer, and software sectors. He has advised on transactions throughout the US, Europe, and Asia.

Recent transactions include the sale of AlcoaôsSpanish light gauge foil manufacturing operations to Bavaria Industriekapital of Germany; the

sale of AlcoaôsAlcoa (Shanghai) Aluminum Products Company Limited subsidiary to Yunnan Metallurgical Group; the $1.8 billion merger

between global commercial aircraft leasing companies Genesis Lease and AerCap; the strategic alliance between Luxottica Retail North

America and drugstore.comôsVision Direct subsidiary; the acquisition by Binda Group of Italy of Geneva Watch Group, licensee to Kenneth

Cole and other global brands; the $350 million sale of 1-800 CONTACTS, the USôsleading direct-to-consumer seller of contact lenses over

the web and phone, to private equity firm Fenway Partners and of 1-800 CONTACTSôSingapore-based ClearLab contact lens

manufacturing subsidiary to Menicon of Japan and Migwang Contact Lens Co. of Korea; the acquisition by glassmaking equipment

manufacturer Olivotto Glass Technologies SpA, of Lynch Systems, a wholly owned subsidiary of LGL Group; the sale of Sonus Faber, a

globally recognized designer, producer and marketer of high-end loudspeakers for the consumer market, to private equity firm Quadrivio of

Italy; the $425 million sale of simulation software company ABAQUS, Inc. to Dassault Systèmes of France; the investment by Q Investments

of $135 million in common and convertible preferred stock of i2 Technologies, a leading supply chain management software company; the

$300 million sale of electronics manufacturing services company Manufacturers' Services Limited to Celestica; the sale of healthcare

information management services company Amicas, Inc. to VitalWorks; and the $1 billion sale of Structural Dynamics Research Corporation

to EDS. Mr. Deboo has also advised on numerous other transactions globally in the industrials, retail and consumer and technology sectors,

including mergers, acquisitions, and private placements.

Prior to joining Sonenshine Partners, Mr. Deboo worked at GE Capital, where he was involved in a broad range of strategic and financial

planning matters. Mr. Deboo holds a BA cum laude with distinction from Yale College. Since 2005, he has been a Trustee of the New York

Youth Symphony, an organization dedicated to enriching the lives of young people through the study and performance of music.
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Phillip Kwun

Managing Director and Chief Financial Officer

Senior Bankers

Phillip Kwun is a Managing Director and founding member of Sonenshine Partners and the firmôsChief Financial Officer. Prior to joining

Sonenshine Partners, Mr. Kwun was an investment banking professional in the global media and telecommunications group of BT Alex.

Brown and its successor firm, Deutsche Banc Alex. Brown where he focused on the execution of mergers and acquisitions. Mr. Kwun has

spent more than a decade advising companies in a broad range of technology-oriented growth sectors on financing matters, corporate

strategy objectives, complex recapitalizations, restructurings, and joint ventures. Mr. Kwun has worked with companies at all stages of their

lifecycles and is well-connected in high-tech and venture circles. In addition to his activities as an advisor, Mr. Kwun has structured

investments in early and mid-stage technology businesses for Sonenshine Partners merchant banking affiliate.

In recent years, Mr. Kwun has advised on the merger of Atrica, Inc., a leading privately held player in the Metro Ethernet space, into Nokia

Siemens Networks; the $207 million dollar Section 363 sale of publicly-traded Riverstone Networks, a Layer 2/3 network infrastructure player

focused on the Metro, to Lucent Technologies; the $527 million dollar sale of ProQuest Business Solutions, an electronic parts cataloguing

business for the automotive industry, to Snap-On; the subsequent $222 million dollar sale of ProQuest Information & Learning, a electronic

information referencing business for libraries and schools, to Cambridge Information Group; and the restructuring and merger of NewSouth

Communications, a leading CLEC in the Southeastern region of the United States backed by KKR and Wachovia Capital Partners, into

NuVox Communications. Mr. Kwun has also worked with a range of software and services leaders in the enterprise software, benefits

administration, Operations Support Systems (OSS) and Product Life Management (PLM) sectors.

Mr. Kwun holds a BA with distinction from Yale College and an MBA from the Wharton School at the University of Pennsylvania where he

was elected to the DirectorôsList. Mr. Kwun is a native of Los Angeles and has been involved with alumni fundraising efforts for the Harvard-

Westlake School. He is also a Director of RosettaBooks, a pioneer in the electronic publishing sector, and member of the board of

overseers for the New York chapter of the Yale Entrepreneurial Society.
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François Huré is an Senior Analyst at Sonenshine Partners. While at Sonenshine Partners, Mr. Huré has

worked on corporate advisory assignments for clients in consumer retail, specialty finance, manufacturing and

industrials, telecommunications, media, information technology and business services. Mr. Huré is a native of

France and is fluent in English. Mr. Huré holds a dual Bachelor of Sciences degree with Honors in Accounting

and Finance from the University of Warwick and the Wharton School of the University of Pennsylvania.François Huré

Robert Cooper is an Associate at Sonenshine Partners. While at Sonenshine Partners, Mr. Cooper has worked

on corporate advisory assignments for clients in communications infrastructure, information technology, business

services and enterprise software. Mr. Cooper previously worked in business development at TRKC, Inc., an

online media organization based in Washington DC. Mr. Cooper holds a BS in Economics with a Dual

Concentration in Finance and Management and a Minor in Political Science from the Wharton School at the

University of Pennsylvania.
Robert Cooper

Professionals

Joe Gruenewald is an Analyst at Sonenshine Partners. Mr. Gruenewald previously worked in Business

Information Services at Morgan Stanley. Mr. Gruenewald holds a BS in Finance and Marketing and a Minor in

Media, Culture, and Communication from the Stern School at New York University.

Joe Gruenewald

Temitayo Ogunnaike is an Associate at Sonenshine Partners. While at Sonenshine Partners, Mr. Ogunnaike

has worked on corporate advisory assignments for clients in media, technology and health and life sciences.

Prior to joining Sonenshine Partners, Mr. Ogunnaike was an investment banking professional in the global

technology, media and telecom group of Goldman Sachs where he was focused on the execution of mergers and

acquisitions and corporate financings. Mr. Ogunnaike holds a BS in electrical engineering and computer science

from the Massachusetts Institute of Technology and an MBA from the Wharton School at the University of

Pennsylvania where he was a Joseph Wharton Scholar.

Temitayo Ogunnaike
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Professionals

Erin Piruccello

Erin Pirruccello is an Analyst at Sonenshine Partners. Ms. Pirruccello previously worked as an M&A analyst

at Lehman Brothers / Barclays Capital in the Communications and Media Group. Ms. Pirruccello graduated

summa cum laude from The Wharton School at the University of Pennsylvania with a Bachelor of Science

degree in Economics with concentrations in Finance and Accounting and a minor in Spanish.

Ted Bellinger

Matt Romanowski

Ted Bellinger is an Analyst at Sonenshine Partners. Prior to joining Sonenshine Partners, Mr. Bellinger worked

at Marlin & Associates, a boutique investment bank focused on the financial technology sector. Mr. Bellinger

holds a BS in Finance and Accounting from the Stern School at New York University.

Matt Romanowski is an Analyst at Sonenshine Partners. Prior to joining Sonenshine Partners, Mr.

Romanowski worked in Foreign and Emerging Markets Fixed Income at Allstate Investments LLC. Mr.

Romanowski holds a BS in Economics with a Concentration in Finance and a BA in International Studies from

the Huntsman Program in International Studies & Business at the University of Pennsylvania.

Sterling Evans is an Analyst at Sonenshine Partners. Prior to joining Sonenshine Partners, Ms. Evans worked in

Sales and Marketing at Tory Burch LLC. Ms. Evans holds a BA in History from Yale University.

Sterling Evans
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Board of Advisors

The Sonenshine Partners  Board of Advisors consists of highly engaged thought leaders from academia, industry and Wall Street. 

ÁFormer Partner of Wolfensohn & Co. 

ÁAdvised on leading M&A transactions globally 
involving Daimler Benz, Baxter International, AIG, 
Magnum Hunter Resources, Cisneros Group, 
PerkinElmer, Johnson & Johnson and Sears

ÁAB  Harvard College, MBA, Harvard Business 
School

Stuart Ray

Harry Durity

ÁSenior Advisor to New Mountain Capital, a $8B private 
equity firm in NYC

ÁFormer SVP of Worldwide Bus. Dev. and head of M&A 
for ADP and former SVP of Corp. Dev. for Revlon 
Consumer Products Company

ÁChairman of National Medical Health Card Systems 
and Director of OrthAlliance

ÁBA Western Maryland College, MS Washington State 
University

Arthur Klebanoff

ÁChairman of RosettaBooks and CEO of the Scott 
Meredith Literary Agency

ÁHandled books with more than $1 billion in retail sales 
since forming his own literary agency in 1983

ÁAuthor of the acclaimed book, the ñAgentò and literary 
agent to Bill Bradley, Sheila Lukins and Michael 
Bloomberg 

ÁBA Yale University, JD Harvard Law School and Editor 
of the Harvard Law Review

Kay Koplovitz

ÁFounder and Principal of Koplovitz & Co., a media 
investment firm

ÁFounder and former CEO of USA Networks (1977 to 
1998)

ÁFormer Chairman of Liz Claiborne Group and Director 
of Instinet Group

ÁBA University of Wisconsin, MS Michigan State 
University

Arthur Laffer

ÁFounder and Chairman of Laffer Associates, an 
economic research and consulting firm

ÁKnown as "The Father of Supply-Side Economics"

ÁFounding member of the Congressional Policy 
Advisory Board

ÁMember of President Reagan's Economic Policy 
Advisory Board for both presidential terms

ÁBA Yale University, MBA and Ph.D. Stanford 
University

Jerry Levin

ÁChairman and CEO of JW Levin Partners

ÁFormer Chairman and CEO of American Household, 
the holding company of Coleman, Sunbeam Products, 
and First Alert

ÁFormer CEO of Revlon, Inc., restructured its debt load 
and re-established its #1 market position

ÁFormerly head of Corp. Dev. for Pillsbury Company

ÁDirector of Saks, Ecolab, Envtl. Services, US Bancorp

ÁBSE University of Michigan, MBA University of Chicago

Rafael Pastor

ÁCEO of Vistage, a corporate membership organization 
owned by Thomson Corporation and Knowledge 
Universe

ÁFormer CEO of Hoyts Cinemas

ÁFormer President of USA Networks International

ÁFormer EVP, International, of News Corporation and 
then Fox International

ÁBA Columbia University, JD New York University 
School of Law

Ted Schell

ÁManaging Director at Liberty Associated Partners, a 
PE firm focused on tech. investments

ÁFormer SVP of Strategy and Corp. Dev. of Sprint Corp.

ÁFormer President and CEO of Realcom 
Communications Corp.

ÁDirector Of Time Warner Telecom, RCN, Upoc, 
Webraska Mobile Clearwire, and XOS Tech.

ÁBA and Master of Arts, Johns Hopkins University

Alok Singh

ÁSenior member and Principal of New Mountain Capital

ÁFormer Head of Corp. Fin. Advisory Gp. for the 
Americas of Barclays 

ÁFormer Partner and Sr. Managing Director of Fin. 
Sponsors at Deutsche Banc Alex. Brown and Bankers 
Trust

ÁNon-executive Chairman of Overland Solutions, and 
Director of Deltek, Apptis, Validus. and Ikaria Holdings

ÁBA and MBA, New York University
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Consumer 
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Technology, Media, 

Telecommunications

Industrials,  Financial 

Services, and Other
Healthcare & Life 

Sciences

Software and 

Business Services
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Representative Transactions:  Consumer and Retail

September 2008

February  2007

TowerBrook 
Capital Partners

has acquired

Beverages & More

Sonenshine Partners served 
as exclusive financial advisor to 

Beverages & More

March 2007September 2007

Fenway Partners 

has acquired 

1-800 CONTACTS

Sonenshine Partners served as 
financial advisor to 
1-800 CONTACTS

$343,000,000 August 2004

Borders and Starbucks

have entered into a licensing 
agreement  to operate 
Seattleôs Best Cafes

Sonenshine Partners served as 
exclusive financial advisor to 

Borders Group

$205,000,000

Quadrivio SGR 

has acquired

Sonus Faber

Sonenshine Partners served as 
exclusive financial advisor to 

Sonus Faber

Binda Group

has acquired 

Geneva Watch Group

Sonenshine Partners served as 
exclusive financial advisor to 

Binda Group

December 2008

Zounds

has completed a private placement

Sonenshine Partners served as 
exclusive financial advisor to

Zounds

December 2009February 2009 $36,000,000

Drugstore.com

has acquired

Salu Beauty, parent company of 

Skinstore.com

Sonenshine Partners served as 
exclusive financial advisor to 

Salu Beauty

Drugstore.com

has entered into a long-term 
partnership agreement with

Luxottica Retail 

Sonenshine Partners served as 
exclusive financial advisor to 

drugstore.com

http://www.amazon.com/exec/obidos/tg/browse/-/577394/103-0304282-0354234
http://images.google.com/imgres?imgurl=http://www.nba.com/media/sonics/starbucks_logo(150).jpg&imgrefurl=http://www.nba.com/sonics/community/readtosucceed.html&h=150&w=150&sz=16&tbnid=ELTAj7Bxwg4J:&tbnh=90&tbnw=90&start=1&prev=/images?q=starbucks+logo&hl=en&lr=&ie=UTF-8
http://images.google.com/imgres?imgurl=http://www.csulb.edu/aux/49ershops/resdining/resdiningpics/Seattles_best.jpg&imgrefurl=http://www.csulb.edu/aux/49ershops/resdining/coffeehouses.html&h=215&w=300&sz=26&hl=en&start=1&um=1&tbnid=akVBDGuSSGoJsM:&tbnh=83&tbnw=116&prev=/images%3Fq%3Dseattle%2527s%2Bbest%26um%3D1%26hl%3Den%26rls%3Dcom.microsoft:*:IE-SearchBox%26rlz%3D1I7DKUS%26sa%3DX
http://www.zoundshearing.com/
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i2 Technologies 

has placed common equity 
with lead investor Q Investments

Sonenshine Partners served as 

financial advisor to the Special 

Committee of the Board of

i2 Technologies

Representative Transactions:  Software & Business Services

June 2005February 2007 $527,000,000$222,000,000

Cambridge Information 
Group

has acquired

ProQuest Information and 
Learning

in a cash merger

Sonenshine Partners served as
financial advisor to 
ProQuest Company

SNAP-On Incorporated

has acquired

ProQuest Business Solutions

in a cash merger

Sonenshine Partners served as 
financial advisor to 
ProQuest Company

January 2008

Vista Equity Partners

has acquired certain assets and 
intellectual property rights related to

Cyborg 
from 

Hewitt Associates

Sonenshine Partners served as 
exclusive financial advisor to 

Hewitt Associates

May 2004

i2 Technologies 

has issued convertible preferred and 
common securities to an investor 
group consisting of Q Investments 

and certain members of senior 
management

Sonenshine Partners served as 

financial advisor to the Special 

Committee of the Board of

i2 Technologies

$120,000,000

 

September 2001 $950,000,000

Electronic Data Systems

has acquired

Structural Dynamics 

Research Corporation

in a cash merger

Sonenshine Partners served as 

exclusive financial advisor to 

SDRC

September 2004

Bandwidth.com

has completed its Convertible 
Preferred Equity Financing in 

partnership with

a private investment group

Sonenshine Partners served as
financial advisor to

Bandwidth.com

May 2005 $413,000,000

Dassault Systèmes

has acquired

ABAQUS

in a cash merger

Sonenshine Partners served as 
exclusive financial advisor to 

ABAQUS

 

November  2006

http://www.vistaequitypartners.com/index.html
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Ongoing

Representing Debtors of 

Philadelphia Media 

Holdings

during its Chapter 11 process

April 2008 January 2008

Nokia Siemens Networks

has acquired

Atrica

Sonenshine Partners served as 
exclusive financial advisor to 

Atrica

$20,000,000

Aperto Networks

has raised its Series B1 equity 
financing round

Sonenshine Partners served as 
exclusive financial advisor to 

Aperto Networks

December 2002

Random House

has agreed to a landmark distribution 
agreement with  

RosettaBooks

Sonenshine Partners served as 
exclusive financial advisor to 

RosettaBooks

March 2003 $62,500,000

NewSouth Communications
has completed its equity recapitalization and 

related debt restructuring with the institutions listed 

below: 

Sonenshine Partners served as
placement agent and 
financial advisor to 

NewSouth Communications

Equity Sponsors

KKR

Wachovia Capital Partners

M/C Communications

Quadrangle

Lead Lenders

Wachovia Bank

CIT Group

Fleet Bank

July 2003

StorageNetworks

has announced a special dividend 

distribution to its common 

shareholders and associated plan of 

liquidation

Sonenshine Partners served as 

exclusive financial advisor to 

StorageNetworks

$201,000,000February 2004

NewSouth Communications

has merged into

Nuvox Communications

in a 50/50 stock merger

Sonenshine Partners served as 
financial advisor 

to the Special Committee of
NewSouth Communications

Undisclosed

Lucent Technologies 

has acquired the assets of

Riverstone Networks 

in a Section 363 bankruptcy sale

Sonenshine Partners served as
exclusive financial advisor to 

Riverstone Networks

March 2006 $207,000,000

Representative Transactions:  Media and Telecommunications
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Representative Transactions:  Healthcare & Life Sciences

December 2005

June 2007 January 2006 $80,000,000June 2007

September 2005 November 2004 September 2003 $60,000,000

CareGuide

has merged into

Patient Infosystems

in a stock merger

Sonenshine Partners served as 
exclusive financial advisor to 

Careguide

Whole Health Management

has completed the restructuring of its 

Series A Preferred Stock

Sonenshine Partners served as 
exclusive  financial advisor to 

the Board of Directors of 
Whole Health Management

Naviscan PET Systems

has completed its Series B-1 
Preferred Equity financing

Sonenshine Partners served as 
placement agent and exclusive 

financial advisor to 
Naviscan PET Systems

Coordinated Care Solutions

has raised structured Senior Debt 
Financing from

Comerica Bank

Sonenshine Partners served as 
exclusive financial advisor to CCS

VitalWorks

has acquired

Amicas

in a cash and stock merger

Sonenshine Partners served as 
exclusive financial advisor to 

Amicas

April 2010

Essilor

has acquired

Signet Armorlite

Sonenshine Partners served as 
financial advisor to 

Essilor

Migwang Contact Lens Co.

has acquired certain manufacturing 

assets of

ClearLab

Sonenshine Partners served as 
exclusive financial advisor to 

ClearLab

Menicon

has acquired certain and intellectual 

property rights of

ClearLab

Sonenshine Partners served as 
exclusive financial advisor to 

ClearLab


